
New Associate Development Program 
Professional Development Center 

2215 Sanders Road, Northbrook  
(Caremark Towers just north of Willow Road) 

January – June, 2008 
 

  
  
    
     

  

   

Monday January 14, 2008 
February 11, 2008 
March 10, 2008 
April 14, 2008 
May 12, 2008 
June 16, 2008 

Welcome ! 
      Create Your Branded WebSite 

9:30 - 12:00pm  
      It’s All About People 

12:30 - 2:30pm 

Tuesday January 15, 2008 
February 12, 2008 
March 11, 2008 
April 15, 2008 
May 13, 2008 
June 17, 2008 
 

You the CEO of You, Inc : 
      Running a Small Business 

9:30 - 12:00pm 
                     
      Business Development 

12:30 - 2:30pm 

Wednesday January 16, 2008 
February 13, 2008 
March 12, 2008 
April 16, 2008 
May 14, 2008 
June 18, 2008 
            

The Consumer Centric Experience:  
      Cultural Diversity 

9:30 - 12:00pm 
          
       Fair Housing  -  Mandatory Attendance        

    12:30  - 2:30 pm      
(Open to general registration on the inter-active calendar)   

Thursday January 17, 2008 
February 14, 2008 
March 13, 2008 
April 17, 2008 
May 15, 2008 
June 19, 2008 

Creating Your Value Proposition for Buyers: 
      What Does Today’s Buyer Expect? 
                          9:30 - 12:00pm 
 
      The Buyer Presentation 
                        12:30 - 2:30pm 
                      

Friday January 18, 2008 
February 15, 2008 
March 14, 2008 
April 18, 2008 
May 16, 2008 
June 20, 2008 
 

Open Houses and Outlook: 
      The Sunday Open House Experience:  

9:30 - 12:00pm 
         
      “Set Your Foundation” Using Outlook Web 
       Access (OWA) & More 
      12:30 - 2:30pm 
    (Open to general registration on the inter-active calendar) 
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Monday January 21, 2008 
February 18, 2008 
March 17, 2008 
April 21, 2008 
May 19, 2008 
June 23, 2008 

Regional Day:  
     Sunday Open House Follow-up 
     Working with Buyers 
 

Tuesday January 22, 2008 
February 19, 2008 
March 18, 2008 
April 22, 2008 
May 20, 2008 
June 24, 2008 

Creating Your Value Proposition for Sellers: 
      Establishing Your Value 
                          9:30 - 12:00pm 
      The Seller Presentation 
                         12:30 - 2:30pm 

Wednesday January 23, 2008 
February 20, 2008 
March 19, 2008 
April 23, 2008 
May 21, 2008 
June 25, 2008 

Your Added Value with Coldwell Banker: 
      eMarketing Advantage-Your Clients Most 
      Valued Asset      9:30 - 12:00pm 
 

      CBRB Full Service Marketing Department 
12:30 - 1:30pm 

Managing the Legalities of the Home Sale  
1:30 - 2:30 PM 

Thursday January 24, 2008 
February 21, 2008 
March 20, 2008 
April 24, 2008 
May 22, 2008 
June 26, 2008            

Your Link to Success: 
      Get to Know CB Resource Center 
                          9:30 - 12:30pm 
      Lead Router 
                         1:00 - 2:00pm 
(Open to general registration on the inter-active calendar) 

Friday January 25, 2008 
February 22, 2008 
March 21, 2008 
April 25, 2008 
May 23, 2008 
June 27, 2008 

More Added Value and The First 30 Days: 
      CBRB Full Service Value Proposition 
                                 9:30 - 11:30am 
 
      The First 30 Days and Graduation 
                          12:00 - 2:00pm                         

Monday January 28, 2008 
February 25, 2008 
March 24, 2008 
April 28, 2008 
May 27, 2008-Tuesday 
June 30, 2008 

Regional Day: 
      Working with Sellers     
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